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Norway Industry Eyes $3.5 Billion in Work from F-35 Deal
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[The following article originally appeared on the DefenseNews web site, 11 November 2009. http://
www.defensenews.com/]

 Norway anticipates $3.56 billion in contract spinoffs from the F-35 Lightning II combat fi ghter 
procurement program against a backdrop of deepening talks between the country’s defense industries 
and the aircraft’s supplier, Lockheed Martin.  The government’s expectation of a multibillion dollar 
bonanza for Norwegian industries emerged after fi fty of the country’s defense and technology system 
groups met with Lockheed Martin representatives during the U.S. company’s Global Business 
Opportunity Days in Oslo on November 9 and 10.

 The conference included one-to-one meetings with Norwegian company chiefs to discuss the 
prospect of generating long-term strategic industrial partnerships centered around the aircraft program 
as well as the underlying potential for Norwegian manufacturers to deliver components to unrelated 
projects being run by Lockheed Martin.

We will consider business opportunities offered by the F-35 program itself, as well as 
what Lockheed Martin may offer in the margins of, or in addition to, this program, said 
Trond Giske, Norway’s Economics Minister.

 The government plans to use its Industrial Participation Plan (IPP) to identify viable opportunities 
for Norwegian suppliers.  Several primary areas have already been fl agged for the United States and 
Norwegian industrial alliances, including advanced composite structures, the Joint Strike Missile, 
Armor Piercing Explosive (APEX) ammunition, and systems for product lifecycle support.  The 
fundamental goal is to ensure that the added value of industrial participation matches the total contract 
value of the combat aircraft program, said Giske.

Norwegian industry is gearing up to meet the challenges of competing on the basis of 
best value.  This is not offset through the back door.  Norwegian industry is ready for 
mutually benefi cial cooperation with Lockheed Martin and its sub-contractors on the 
basis of being the best in terms of price and quality, said Giske.

 Under the IPP agreement reached with Lockheed Martin, the U.S. company will shortlist 
Norwegian companies for specifi c component and system supply projects.  The fi ghter procurement 
plan ties the deal to Norwegian companies securing a “suffi cient number” of industry contracts.

We are not just looking to buy a few bags of screws and nuts.  We are looking at 
highly technological components.  This will enable even the smallest companies to 
stand out if they have the product we need, said Scott Harris, Lockheed Martin’s 
Europe Director.


